
Contact: Mike Bowman, VP Sales & Customer Success 
Job Location: St. John’s 
Job Title: Sales & Marketing Specialist 
 
 
COMPANY SUMMARY 
 
ClearRisk™ is a cloud-based claims and risk management system provider with a 
suite of analytical solutions built for industries such as municipalities, utilities, 
property management groups, oil & gas companies, retail organizations and more. 
Implemented in over 120 organizations all over North America, ClearRisk’s 
solutions lower insurance and risk management program costs while heavily 
impacting safety initiatives in a highly customizable, cloud-based solution.  
 
(For more information see www.clearrisk.com) 
 
POSITION SUMMARY 
 
Are you looking for an opportunity where you can have a significant impact across 
all facets of a high-growth tech organization? ClearRisk is looking for a Sales & 
Marketing Specialist to join our growing team!  

At ClearRisk, we care about developing our team members and continue to provide 
opportunities to learn outside of their role. We’ll want you to grow both personally 
and professionally as much as you help grow our customer base!  

This role will be involved in all aspects of the marketing and sales process including 
campaign planning and execution, lead generation, content creation, product 
demonstrations, customer education and process refinement. This role is also a 
direct liaison between Customer Success and Product Development, providing 
departments with trends and insight of challenges that potential buyers are 
experiencing.  
 
RESPONSIBILITIES 

Working directly with the VP Sales, your role would look like this: 

 Identify opportunities to expand sales of ClearRisk’s cloud-based solutions all 
over North America 

 Conduct outgoing sales calls and lead generation activities  
 Plan, execute and coordinate outbound and inbound marketing campaigns 
 Regularly perform content and website audits to ensure our customers pain 

points are being addressed in both written and video format 

http://www.clearrisk.com/


 Develop and edit marketing materials (landing pages, brochures, proposals, 
etc.) 

 Assist with planning and developing sales and marketing processes 
 Manage in-house marketing and sales applications (HubSpot and 

Salesforce.com) 
 Guide work term students projects and initiatives 

 
REQUIREMENTS 

 
 Post-Secondary education or related experience 
 2+ years software and/or services sales and marketing experience  
 Experience of working with Salesforce.com or similar customer relationship 

management tool is considered an asset 
 Work experience and knowledge of insurance would also be useful but not 

essential 

KNOWLEDGE, SKILLS AND ABILITIES 
 

 Ability to develop and maintain strong business relationships  
 Ability to problem solve and provide customized solutions to customers 
 Strong interpersonal as well as verbal and written communication skills  
 Driven, self-motivated, enthusiastic and with a “can do” attitude 
 Proven analytical and strategic thinking ability  
 Excellent planning and organizational skills  
 Excellent presentation skills (preparation and delivery)  
 Ability to work with effectively within a professional, team-oriented 

environment 
 Ability to work well under pressure and meet/manage tight deadlines 

 
ClearRisk is looking for a driven individual who is looking to build their career. This 
exciting opportunity is one that will go as far you choose to take it. This is a full-time 
permanent position with a competitive salary and benefits package. If you feel 
you’re the correct candidate, we’d love to talk to you! Contact Mike Bowman with 
your resume at careers@clearrisk.com! 

 

 

mailto:careers@clearrisk.com

